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THE GLOBAL ASSOCIATION FOR MARKETING AT RETAIL

RUSSIA

MpakTnyecknii cemmHap « KOMMyHMKaumMmn B TouKax NpoAax: UHCTPYMEHTDI,
TeHAEHLUU, KeUCbI»

Llenb: nogennTbCa 3KCNepTHOM OLIEHKOW B 06nacTu MapkeTuHra B TOMKax Npoaax, 4Toobl
npeaocTaBuTb CPEeACTBa ANs ONTMMM3aunm nx Belbopa 1 rapaHTnpoBaTtb 3PEKTMBHOCTb
KOMMYHWKaLUIA.

Mporpamma:
9.30 — 10.00 Peructpauus, yTpeHHui kode
10.00 - 13.00
e OMOUMOHalNbHbIN pUTENnn:
o [MoHaTnA noTpebutens n nokynatens, YTo Mbl ynyckaem 13 Buay (Motusaums K
nokyrnke, NpMembl, AENCTBYIOLLME HA NMOACO3HAHME)
10 cpakToB 0 NnokynaTensx
Mcmxonorus nokynaTtens (Tvn AIMYHOCTY NOKyNaTensi, ToYkn komdopTa 1
anckomdopTa, ncuxonormyeckne 6apbephbl)
o WmnynbcHble NOKYMKU 1 BO3MOXHOCTY UX pocTa (MPUYMHBI Y NCMXONOMNS
UMMYNbCHBIX MOKYMOK, BO3MOXHOCTW BANSAHUS HA UMMYMbCHBIE NMOKYMNKW)
o OcCHOBHbIE COCTaBMnSALWME IMOLMOHANBHOIO puTenna (NNaHNPOBOYHbIE
peLleHns, LBeToBas KOMMNO3ULUMs, 3anax 1 3ByK, BU3yalnbHble KOMMYHUKaLUnN 1
rpadmka, Kpocc Mep4yeHAan3nHr, COCTaBHblE YaCcTW YCrELHOro Mara3uHa)
e Lukn npousBoacTBa TOProBoro o6opyaoBaHuUA: OT MakeTa - 40 Tupaxa
MoaTanHoe onuncaHue uukna n NogpobHbI pa3bop Kaxaoro arana
Bbibop maTepuanos
B3anmopencTeme nponssoanTerns 1 KINMeHTa Ha Kaxaom atane
OT yero 3aBUCAT CPOKM NPOM3BOACTBA
o OTBEeTCTBEHHOCTb KNMEHTA, OTBETCTBEHHOCTbL NPOU3BOAUTENS
e [leyaTHble MmaTepuanbl U KAPTOHHbI€ KOHCTPYKLMM:
o Twunbl neyatwy,
o Bwngbl POSM — ucnonb3osaHve maTepuarnos 1 UX OTNiM4us,
o KapToHHble gucnneun n TeaTpanu3aumm: MUPOBbIE TEHAEHLUN, 3apyBexHbIN OnbIT
13.00-14.00 MepepbiB
14.00-17.00
e WHHOBaUWOHHLIE NpeMbl B MHAYCcTpun POSM:
o WHHOBaumMM Kak MHCTPYMEeHT co3gaHus addekTnsHoro POSM ans npusneveHus
BHUMaHUs nokynartenen;
o PasHble cnocobbl cozgaHnsa MHHOBaLMOHHOIO AMCNIes: NPUMEHEHNe peakux
TEXHONOIMMM, eKOPaTUBHBIX MaTepuarnoB U HeCTaHAAPTHLIX nAew;
o [lpymMepbl MHHOBALMOHHBLIX MPUEMOB 418 Pa3fUYHbIX CETMEHTOB PbIHKA.
e Digital: ucnonbsoBanue, peanusauuu, TexHonornn. OHNanH cepBuChbl B ohdnarH Toukax
npoaax.
e Shopper marketing. UHTerpupoBaHHbIN noaxon (KOMNNeKc pre-store, to-store, in-
store, post-store)
o OCHOBHbIE NHCTPYMEHTbI KOMMYyHUKauun shopper marketing
o OdpDHEKTUBHOCTL NPUMEHAEMBIX MHCTPYMEHTOB U METOb! €€ MOBbILLIEHNS
o KomnnekcHbll in-store npoexT
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LleneBas ayautopusa: meHeaxepbl no 3akyrnkam POSM, meHeakepbl N0 MepYEHAAN3NHrY U1
MapKeTUHry, 6peHa-meHedxepbl. [laHHbIn ceMuHap OydeT nHTepeceH BCEM COTPYAHMUKAM,
BOBJ1€YEHHBLIM B NMpOLeCChl 3akynok POSM 1 komMyHMKauumn 6peHaa v putennepa ¢
nokynatensmu.

NMoprorosneHo gna Bac POPAI-RU



